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ASSESSMENT OF THE CUSTOMER RELATIONSHIP MANAGEMENT
SOFTWARE MARKET BASED ON A FUNCTIONAL APPROACH

Anomaduisi. Y 3B'a3Ky 3 NOCTINHUM 3pOCTaHHAM 3Ha4YeHHS eDEKTUBHOIO YrpaBiHHA B3aEMOBIA-
HOCHHaMU 3 KnieHTaMm Ansi NignpuemcTB BYHMKae Nnpobrnema Bubopy BiANOBIAHOMO NporpaMHoro
3abesneyeHHs. 3 pPiBHOMaHITTAM NPOrpaMHMX pilleHb CTae CKIagHO BU3HAYUTU ONTUMaribHUN
BapiaHT, sSiKUA 3a0BOMbHMB O1 KOHKPETHI NOTPebu mignpremctaa. LLUBMOKMIA PO3BUTOK LIbOrO
CEKTOpY pa3oM 3 po3MaiTTAM NPOrpaMHMX NPOAYKTIB YCKITaaHIOE MOLLYK BiANOBIAHOIO PiLLEHHS,
sike Bignosigano 6 GisHec-noTpebam Ta 4O3BOMAN0 €PeKTUBHO BOOCKOHAMOBATW B3aEMOBIa-
HOCWHW 3 KrnieHTaMn. HegocTtaTHeE po3yMiHHA PUHKY MPOrpaMHOro 3abesneveHHs Ans yrnpas-
NiHHS B3aEMOBIOHOCUHAMM 3 KiiEHTaMu NpU3BESo 40 HEBUKOPUCTAHHS Moro noTeHujany. Big-
CYTHICTb KOHCEHCYCY CTOCOBHO OMTMMarnbHUX cTpaTerii BukopuctaHHs CRM-cuctem Ta
0BMeXeHICTb AoCNiMKEHb Y Uil ranysi noTpebyoTh akTUBHOMO MOLLYKY PiLLEHb Ars onTuMisaii
ynpaeniHHS B3aEMOBIGHOCMHaMM 3 KnieHTamn. MeToto CTaTTi € BUBHEHHS Ta aHarli3 puHKy npo-
rpamHoro 3abesneveHHs 4ns ynpasniHHA B3aEMOBIQHOCUHAMM 3 KNiEHTaMM Ha OCHOBI dOYHKLLi-
OHanbHOro MiAXoAy ANs BUSIBMEHHSI NEPCMEKTUBHOMO HaMpPsIMKy PO3BUTKY LIbOTO CekTopy. B
cTatTi BMokpemneHo moxnueocTi CRM-cuctem i 6a3oBi 3aBaaHHs, siki BOHU BUpiLWyoTb. [po-
BeJeHO aHani3 AvHaMiku oxody Ha CBITOBOMY PUHKY MporpaMHoro 3abesneveHHs And ynpas-
NiHHS B3aEMOBIAHOCUHaMM 3 KrieHTaMu. BuaHayeHo NporHo3Hi 3HavYeHHs 4oxody Ha CBITOBOMY
PVHKY NporpamMHoro 3abeaneyeHHs Ans ynpasniHHA B3aEMOBIAHOCUHaMM 3 KinieHTamu Ha 2024—
2026 pp. BuokpemrneHo kno4oBMX rpaBLiB CBITOBOrO PUHKY NporpaMHOro 3abesneveHHs Ans
ynpaeniHHS B3aEMOBIAHOCUHaMK 3 KrieHTamu. [NpoBeaeHO NopiBHANbHUIA aHani3 Tunis CRM-
cucteM. BusHadeHo etanm BnpoBampkeHHss CRM-cuctem Ha nignpvemcTtsi. [poBegeHo nopis-
HANbHWIA aHani3 cTpateriv BnpoBamkeHHs CRM-cuctem. BnposampkeHHss CRM-cuctem Ta npo-
rpaMHoro 3abesneyeHHs Ans ynpaeniHHA B3aEMOBIAHOCYHAMM 3 KIliEHTaMU € CTpaTeriyHo Ba-
XIMUBUM NPOLIECOM, CMPSIMOBaHMM Ha MokpalleHHs edpektuBHOCTI BisHecy Ta 3340BOSMEHHS
noTpeb knieHTiB, WO nependayae obrpyHTOBaHE NnaHyBaHHA Ta cTpaTeriyHui nigxig y Bubopi
Ta BNpoBamkeHHi cuctemn. Poarnsigaroun BigMiHHOCTI Mix pisHUMK Tunamm CRM-cuctem, mo-
XXHa BMOKPEMUTW iXHi nepeBary Ta ocobnmeocTi, ane Bubip MigxogaLworo BapiaHTy NOBUHEH
BPaxoByBaTW KOHKPETHI NOTPebY Ta XxapakTepuUCTUKK NignpueMcTBa.

Knrovoei csioea: B3aEMOBIAHOCUHN 3 KNieHTamu, ynpaeniHHS B3aemoBigHocuHamu, CRM-
cuctema, knacudgikauis, iHCTpyMeHTapin, nianpuemMcTBo.

Abstract. With the ever-increasing importance of effective customer relationship management
for businesses, the problem of choosing the right software arises. With the variety of software
solutions, it becomes difficult to determine the best option that would meet the specific needs
of the enterprise. The rapid development of this sector, coupled with the variety of software
products, makes it difficult to find the right solution that meets business needs and allows for
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effective customer relationship management. A lack of understanding of the customer
relationship management software market has led to a failure to utilize its potential. Lack of
consensus on the optimal strategies for using CRM systems and limited research in this area
require an active search for solutions to optimize customer relationship management. The
purpose of the article is to study and analyze the market for customer relationship management
software based on a functional approach to identify a promising direction for the development
of this sector. The article highlights the capabilities of CRM systems and the basic tasks they
solve. An analysis of revenue dynamics in the global market for customer relationship
management software is carried out. The forecasted values of revenue in the global customer
relationship management software market for 2024—2026 are determined. The key players in
the global customer relationship management software market are identified. A comparative
analysis of the types of CRM systems is carried out. The stages of implementation of CRM
systems at the enterprise are defined. A comparative analysis of strategies for implementing
CRM systems is carried out. The implementation of CRM systems and customer relationship
management software is a strategically important process aimed at improving business
efficiency and meeting customer needs, which involves sound planning and a strategic
approach to selecting and implementing a system. Considering the differences between
different types of CRM systems, we can identify their advantages and features, but choosing
the right option should take into account the specific needs and characteristics of the company.

Key words: customer relations, relationship management, CRM system, classification,
tools, enterprise.
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ITocTanoBKa MpoGIeMH. Y KOHTEKCTI IIOCTIHHO 3pOCTar0uoro 3Ha4eHHsI e(eKTHB-
HOTO YIPaBJIiHHS B3a€MOBIIHOCHHAMH 3 KJIIE€HTAMH JIJIS1 YCIIITHOL AISUTBHOCTI ITiIPH-
€MCTB CTa€ OUYEBUIHOIO HEOOX1THICTh HASSBHOCTI BUCOKOSIKICHOTO TIPOTPaMHOT0 3a0e3-
neueHHs, o 3a0e3neuye onTuMaibHe QYHKIIOHYBaHHS LBOTO mpouecy. OnHak, npu
HAsBHOCTI PI3HOMaHITHUX MPOTPaMHUX pillleHb, BUHUKAE TIpoOieMa BUOOPY ONTHMA-
JIBHOTO BapiaHTy, 1110 B1AMOBIIa€ KOHKPETHUM MOTpedaM Ta MOXKIMBOCTSIM HIATIPHEM-
cTBa. JlMHaMi4HUI PO3BUTOK L[LOTO CEKTOPY, PA30M 13 IIUPOKUM aCOPTUMEHTOM MPO-
TPaMHUX TPOAYKTIB, CTABUTH TiJi CYMHIB MOXIIMBICTh 3a0€3MeUeHHS BiAMOBIAHOCTI
00paHOro mporpamMHOro pimeHHs norpedbam Oi3HeCYy Ta MOro 3aTHOCTI €(EeKTUBHO
BIUIMBATH HA MOKPAICHHS B3a€MOBITHOCUH 3 KIIIEHTAMH.

AHani3 qocaizxenb i myosikanii. AHai3y04u psil ZOCTiKEHb Ta MyOuiKamii y
ramy3i Customer Relationship Management, Mo>kHa 3a3HaYUTH PiI3HOMAHITHICTH Mif-
XOZIB JI0 BHBUCHHS Ta BIPOBA/DKEHHS HMX cucTeM. [lyOmikarisi, aBTopaMH SKOi €
JI. I1. OkcamutHa 1a P. L. Ilpsixa, cpsiMoBaHa Ha OIJIs ICHYIOUHX METOAMK OLIIHKH
epextuBHocTi CRM-cucrem [1]. ¥V cBoro uepry, podora C. BoitroBuua, 1. Jlopsi Ta
H. bykano 3ocepemxkyerbcsi Ha BukopuctanHi CRM-TexHoOMOTIH 11 aBTOMaTH3aIii
npoleciB 00CIyroByBaHHS Ta B3aeMOii 31 cnoxkuBadami [2]. Jlocnimpkenns B. B. Moc-
kanenka, A. O. Matsienka ta H. I'. ®oHTH 30cepemKkeHe Ha aHalli3i Ta MPOEKTYBaHHI
apxitektypu Marketing Cloud Salesforce CRM 3 ypaxyBaHHSM MapKeTHHTOBOI CTpa-
terii komnaHii [3]. Jlocnimkenns, npoeaene B. M. denopuenkom, P. B. denopuenkom
ta A. O. [lomsikoBUM, pO3TIISIa€e MiABUILICHHS SKOCTI aBTOMAaTH3allii 6i3HeC-TpoIecin
yepe3 OIiHIOBaHHS e(peKTHBHOCTI BUKopucTaHHsS CRM-mnardopMm, 30kpema cuctemu
Salesforce [4]. YpoGoti O. B. Bbonotnoi ta b. }0. Ckxopuka akueHTyeTbCs Ha
o0rpyHTyBaHHiI cyTHOcTI CRM-cucTem Ta iXHIX KOHKYPEHTHHUX IepeBar y KOHTEKCTI
BIIpoBakeHHA Ha mignpuemcTBax [S]. Crarrs O. b. BinonepkiBchkoro 3ocepemkye
yBary Ha OLIIHIIl EKOHOMIYHOI €PeKTUBHOCTI BIIpoBakeHHs: CRM-crcTeM y TOproBesibHUX
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mianpueMcTBax [6]. 3aranpHuil miaxin mo BukopuctanHs CRM-cucrem Ta iXHIX iHHOBA-
[IHHUX MOYKIIMBOCTEH po3risiaaeThes y crarti [1. M. Ckpumuyka ta M. I1. Ckpurayka [7].
OnHak, HEOOXIJHO BiA3HAYUTH, IO JICSIKI aCIIEKTH IUKUATANI3allll 3aIUIIAl0ThLCI He-
JIOCTaTHRO BUBYCHHUMH, SIK BKa3yeThbcs B poOoTi Bi 1. M. Ckpummayka ta M. I1. Ckpwuri-
gyka [8]. ¥V Toit xe uac, poboru I. B. Karana ta C. M. KocTtiouka, a Takox
H. B. CaBpana crpsiMoBaHi Ha JTOCHTIPKEHHS MOXIHBOCTel Bukopuctanus CRM-cuc-
TeM SIK IHCTPYMEHTY MiJBUIICHHS e()eKTUBHOCTI Oi3HECY Ta cHcTeMaTHu3allli IXHbOTO
PO3BUTKY Ta Kiacudikarii [9].

Li mocuimKeHHS CBiTYaTh PO MIUPOKHUHA CTICKTP MiAXO/iB O BUBUYCHHS Ta BIPO-
BaJDKCHHS ITUX CHCTEM. Pi3HOMaHITHICTH poOIT BiIOOpakaeThCsa y IXHIX MITAX: Bif
OTJIAIYy METOIMK OLIHKK edekTuBHOCTI CRM-cucTem 110 aHaNi3y MOXIMBOCTEN BHU-
kopuctanass CRM-TexHoorii 11T aBTOMAaTH3allii MPOIIeCiB B3a€EMOIIT 31 CIIOKUBA-
yamu. JlocikeHHs TaKoXkK 30CepeKeH1 Ha aHali31 apXiTeKTypu KoHKpeTHux CRM -
CHCTEM Ta IXHBOT'O BIUIMBY Ha MapKETHHTOBI cTparterii komnaniin. Ha momgaTok, meski
OCIIIKEHHSA BKa3ylOTh Ha HEOOXiIHICTh MOJAJIBIIOTO BUBYEHHS IUTAHD i IKATAIII-
3alii Ta eKOHOMIYHOT e(beKTI/IBHOCTl BrpoBakeHHss CRM-cucrem. 3aranom, BpaxoBy-
I0YH 1Ier p13HOMaH1THI/II/I X171, MOYKHA 3pOOMTH BUCHOBOK mpo aKTyaJ‘IbHICTB Ta CKJIa-
naicTh TeMu CRM 1 HeoOXiqHICTh MOAANBIINX HAYKOBHUX JOCIIIKEHb Y LIl 00JIacTi.

MeTtoauka gociazeHHs. Y mMpoieci JoCTiKeHHS! PUHKY TPOrpaMHOro 3abe3me-
YEeHHSI TSl YIPABIIiHHS B3a€EMOBITHOCHHAMM 3 KJTIEHTaMU OyJIM BUKOPHCTaHI pi3HOMa-
HITHI METO/IM, 1110 BKJIFOYAIOTh 3araJlIbHOHAYKOBI Ta CIeIiaibHi MiAX0 1. 30Kpema, BH-
KOPHCTOBYBABCSI METOJI JIOTIYHOTO aHaJi3y s OIIiHKI/I (byHKIIIOHAI TPOTPAMHOTO
3abe3neueHHs. L{eit MeTo 103BONIMB BUSBUTH CYKYITHICTh QYHKLIH Ta popMu nporpam
JUISL yIPABIIHHS B3a€MOBIIHOCHHAMH 3 KiTi€HTaMH. MeTos KOMIapaTHBHOIO aHaTIi3y
3aCTOCOBYBABCS JIJIsl MOPIBHSAHHS XapaKTEPUCTUK 1CHyI0qI/IX nporpam Ml)KHapo,[[HOFO
PHHKY, 1110 JO3BOJIWIIO BUSBUTH II€PEBATH Ta HEJOMIKH Pi3HUX MPOTPAMHHX MTPOILYKTIB.
3acTOCyBaHHS CUCTEMHO-CTPYKTYPHOI'O aHaJli3y JI0IIOMOIJIO CUCTEMAaTU3yBaTH (DyHK-
I[IOHAJIbHI MOXKJIMBOCTI Pi3HHUX MPOTPaM Ta KJIaCU(iKyBaTH iX 32 IPUHIIUTIAMH POOOTH,
110 CHPHUSIO Y BU3HAUYEHH] HANOIIbII MEPCIIEKTUBHUX Ta BIAMOBIAHUX HOTpedaMm Ko-
pucTyBadiB. Y 1iJIOMYy, BUKOPUCTAHHS ITUX METO/IIB JO3BOJIMIIO TIPOBECTH 00’ EKTUBHY
OLIHKY PHHKY MPOTPaMHOTo 3a0e3neueHHs Uil YIPaBIiHHS B3a€MOBITHOCHHAMU 3
KJTI€HTAMH, BUSHAYHTH HOro OCHOBHI XapaKTEPUCTHKH Ta BU3HAYHTH HAiOLIbII e(ek-
THUBHI Ta nepcneKTHBHl pilIeHHS UIs TiAPHEMCTB.

Bupisiennst He BUpilIeHHX paHillle YacTHH 3arajibHoI npodiaemu. HenocratHe ye-
BIJIOMJICHHSI KJIFOUOBHX ACIIEKTIB (DYHKLIOHYBAHHS PUHKY IPOIPAMHOTO 3a0€3MeUeHHS
JUTSL YIIPABIIIHHS B3A€EMOBIJTHOCHHAMU 3 KJIIEHTAMH TPH3BEIIO 10 HEMOBHOILIIHHOTO BHUKO-
pUCTaHHS HOTO NOTEHIIaTy. 3 Oy Ha OOMEKEeHICTh JOCTI/DKEHb Y IiH ramys3i Ta Bifcy-
THICTh KOHCEHCYCY CTOCOBHO ONTHUMAJIBHMX CcTparerii BukopucranHsi CRM-cucrem,
HEOOXITHO aKTUBI3yBaTH TOIIYK PIlICHb MO0 ONTUMI3allil MPOIIECiB YIIPaBIIiHHS B3a€-
MOBIZJHOCHHAMHU 3 KJlieHTaMu. L{e BakIiBO /15t CTBOpEHHS €()eKTUBHUX Ta KOHKYPEHTO3-
JATHUX CTpaTeriii BeAeHHs Oi3HECYy B YMOBaX Cy4aCHOTO pPUHKOBOT'O CEPEIOBHILA.

@opmyJII0BaHHA Wijed cTaTTi. MeTOI0 CTaTTi € BUBUEHHS Ta aHAII3 PUHKY MPO-
TPaMHOTO 3a0€3TNeUeHHs /IJIsl YIIPaBIiHHS B3aEMOBITHOCHHAMU 3 KIII€EHTAMH HA OCHOBI
(GYHKIIOHATBHOTO MiAXOMYy Ui BHUSBJICHHS TEPCIEKTHBHOTO HANPSMKY PO3BHUTKY
IILOTO CEKTOPY.

Bukiaa ocHoBHOro mMartepiajy aociigkeHHs. Cucrtema ynpapiaiHHS B3a€MOBIJI-
HOCHHAMU 3 KJIIEHTaMU — 1€ MPHUKJIaJHEe MporpaMHe 3a0e3MeUeHHs, IKe J0IoMarae
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ABTOMATU3yBaTH YIIPaBIIiHHS B3a€EMOJII€I0 KOMTIaHi1 3 KiieHTamu. L crctema BXOaHTh 10
CKJIJTy IIJTbOBUX KOPIIOPATUBHUX 1H()OpMAIIHHIX CUCTEM, TaKoX BigoMux sik ERP-cuc-
temu. BoHa cripsimoBana Ha 3a0e3neueHHs €(eKTHBHOTO BEIEHHS CILIbHOI pOOOTH 3 KJTi-
€HTaMH, 10 J03BOJISE MMiABHUIIYBATH PiBEHb MPOJIAXKiB, ONTHMI3yBaTH MapKETHHT Ta TO-
JMIryBaTy 00cayroByBaHHs KiieHTiB. Bukopucranus CRM-cuctem 103Bosisie 30epiratu
Ta aHaJli3yBaTH iH(GOPMALIIIO PO KIIE€HTIB Ta IXHI B3a€EMOBITHOCHHH 3 KOMITaHI€l0, BIOC-
KOHAJTIOBAaTH O13HEC-TIPOIIECH Ta OIIHIOBATH €(heKTHBHICTh OOCITYTOBYBaHHS KITIEHTIB.

OcnoBHa Mera CRM-cuctem — 11 KepyBaHHS IIUKJIOM MPOJaXiB, YHpPaBIiHHS
iH(OopMaIIi€l0 PO KIIEHTIB Ta MiABUIICHHS €(PEKTHBHOCTI B3aeMoii 3 HUMH. Haii-
OibI BHCOKa eeKTUBHICTH BUKOpUcTaHHS CRM-cucTeM criocTepiraeTbest Ha KOHKY-
PEHTHHX PUHKAX, /¢ KIIOYOBUM € HaJaHHs KITi€HTaM sIKiCHOTO 00C/TyroByBaHHs. 3ara-
JIOM, KOHKYPEHTHUH PHUHOK nepez[6aqae HOCTlI/IHy 6op0TL6y 3a CHOXKMBAYiB, 1 IIA
6op0Tb6a TPUBAaTUME JJOTH, ITOKH ICHYIOTh PUHKOBI BiTHOCUHH. B Takux ymoBax Haj-
3BUYAfHO BAXKJIMBO HE JIMILIC 3aJTy4YUTH KIII€HTa, a ¥ yrpuMaTu ioro. CRM-cucrema
TaKOK BUKOPHCTOBYETBCS JUIS OPraHi3allii Ta KOHTPOIIOBAHHS POOOYOro MPOLECy BCe-
peawHi KomnaHii Ta KepyBaHHs npoxaxamu. OYHKIIOHAN TAKHX IPOTPaM MOXKE 3Ha-
YHO BIJPI3HATHCS, OCKIIBKH BOHH MOEIHYIOTb B COOI KIIIEHTCBKY 6a3y MaHHX, Pi3Hi
MeXaHi3MU 001Ky Ta iHTepdeiicu s B3aeMoii 3 KIIIEHTaMU Ta MOHITOPUHTY Oi3Hec-
IPOILIECIB BCEPEANHI KOMIAHII.

MosxmBocti CRM-cuctem i 6a30Bi 3aBaHHsI, SIKi BOHU BUPIITYIOTh, BKJIFOYAIOTh:

— BIJICTEXEHHS aKTHMBHOCTI HiFOYMX 1 MOTEHIUWHHX KIIEHTIB, TAKUX SIK 3aIUTH,
)13BiHKI/I Bi3uTH ToIo. llIBHKa peakiiis Ha 3aUTH JJO3BOJISIE YHUKHYTH BTPATH MOTe-
HIIHAX KTIEHTIB HA KOPUCTh KOHKYPEHTIB;

— KOHTPOJIb POOOTH CIIBPOOITHUKIB 1 CTAHIAPTH3ALLS TPOLECY B3AEMOZII 3 KIl€H-
Tamu, 1o crpusie eheKTUBHINA poOOTI BCi€l KOMaHIU Ta 3BEJICHHIO 10 €IMHOTO Lua6n0Hy,

— HaKONMHMYEHHS Ta CTAaHAApTU3allisl CTATUCTHYHOI 0a3u MIOAO KIIEHTIB Ta IXHIX
notpeo;

— HaJaHHSA TOTOBUX PillIeHb JJIS MiJIPUEMCTBA ITi]] Yac PO3POOKH BIACHOI CTpaTe-
rii poOOTH 3 KIII€EHTAMHU.

Koxna CRM-cuctema BTiioe GadeHHS pO3pOOHHKIB 100 ONTHMAJIBLHOTO CIO-
co0y poOOTH 3 KITIEHTaMH, Ha/Ial0YH PI3HOMAHITHI IHCTPYMEHTH JUIS TiIBUIIICHHS e(heK-
TUBHOCTI B3a€EMOJIi1 3 HUMH.

BrpoBamkenas CRM-cuctem Moxe BigOyBaTHCs ABOMa CIIOCOOAMM: THIIOBHM Ta
iHuBinyanpHUM. TUIIOBE BIPOBAKEHHS PEKOMEH/IYETHCS KOMITaHIsAM, Y SIKUX OCHOBHI1
0i3Hec-IpoIIeCH BIANOBIIAIOTH CTAHAAPTHUM CXeMaM, Nepe0adeHuM MporpaMHUMHU
npoayktamu. Llel miaxiz BKIIOYAae BCTAHOBICHHS IPOrpaMHOro 3ale3nedeHHs,
HaBYaHHs KOPUCTYBauiB Ta BBEAEHHS HOro B €KCIUTyaTalito. 3 iHmoro 00Ky, 1HIUBI-
JyaJlbHE BIPOBAKEHHS 3aCTOCOBYETHCS, KOJIHM MOTPIOHI 3Ha4YHI 3MIHU B IPOTPaMHUX
NPOAYKTax, U0 pOOUTH 11 BapiaHT OLIBII BArOMHM IS IMiIIpUeMCTBa. BoHO 103BO-
7€ MaKCUMaJIbHO TOYHO BUPIIIUTH 3aBJaHHS, IO CTOSITh MEPE] MiAMPHUEMCTBOM, Ta
BpaxyBaTH BCi HOT0 0cOOMMBOCTI. [HIMBIIyanpHe BIPOBA/KEHHS BKIIFOUAE CKIIaJaHHS
TEXHIYHOTO MPOEKTY Ha JOONPAIIOBAHHS NPOTrPaMHOrO 3a0e3MeYeHHs, Mporpamy-
BaHHsI Ta TECTYBaHHS 3MiH, BCTAHOBJICHHS MPOTrpaM, HABYaHHS KiHIIEBUX KOPUCTYBa-
4iB, IEPEHECEHHS JIaHUX 13 «CTApO1» CUCTEMH J0 «HOBOD» Ta JOCIiAHY €KCILTyaTallilo
nepes nepeaayero CUCTEMHU B eKCIITyaTallito.

JluHamika J0XO/ay Ha CBITOBOMY PHHKY IIPOTPAMHOTO 3a0€3ME4YeHHs AJIS yIpaB-
JIiHHS B3a€EMOBIJTHOCMHAMH 3 KJTIEHTaMH HaBeJeHa B Ta0u. 1. AHami3yrouu AUHAMIKY
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JIOXO/IiB Ha CBITOBOMY PHHKY IPOTPAMHOTO 3a0€31eUeHHsI JJTs YIIPABIIiHHS B3a€MOBIJI-
HOCHHAMHU 3 KiieHTaMu 3a mepion 2016—2023 pokiB, MOKHA TIOMITHTH CTAOUTLHUHN Ta
3HaYHUH picT B oMy cermenti. Y 2016 pomui goxoau ckianu 35,23 mupa nonapis, 1
BiJI3HAYMBCS BUCOKHI TeMn mpupocTy y 18,51 %.

Tabruys 1

JUHAMIKA JOXOAY HA CBITOBOMY PUHKY INIPOI'PAMHOI'O 3ABE3IIEYEHHSA
JJIsA YIIPABJIIHHSA B3A€EMOBIJJTHOCUHAMM 3 KJIIEHTAMM 3A 2016-2023 PP.

JlaHmroroBuit bazucuuit
Pi Joxomnu,
1K MIIPJL 10T ABCOMOTHUI Temm AGCOMOTHHH Temm
HPHPICT, MIPJ IO npupocty, % HPHPICT, MIPA JOI npupocty, %

2016 35,23 — — — —

2017 41,75 6,52 18,51 6,52 18,51
2018 48,67 6,92 16,57 13,44 38,15
2019 54,13 5,46 11,22 18,9 53,65
2020 57,03 2,9 5,36 21,8 61,88
2021 63,39 6,36 11,15 28,16 79,93
2022 70,14 6,75 10,65 34,91 99,09
2023 79,4 9,26 13,20 44,17 125,38

lrcepeno: cknaieHo aBTOpOM Ha ocHOBI [10].

[TpoTsiroM HACTYITHUX POKIB JOXO/IM IMPOJOBKYBAIH 3POCTATH, X0Ua TEMITH IIPHUPO-
cTy novanu 3MeHiryBatucs. Y 2017 pori 7oxXoau 3pociv Ha 6,52 Mip 1osiapiB abo Ha
18,51 %, 1m0 3yMOBIJIEHO MiJBUIIEHUM IONMTOM Ha NporpamMHe 3a0e3neueHHs AJs
YIpaBJIiHHSA B3aEMOBITHOCHHAMM 3 KJIIEHTAMH, OCKUTBKH Oi3HECH Bce OuIbIe Po3yMi-
I0Th BOXJIMBICTh €()EKTHBHOTO YIPABJIIHHS BIJHOCHHAMH 3 KIEHTAMH Ui 3a0e3re-
YEeHHS KOHKYpeHTOCIIpoMOoXHOCTI. ¥ 2018 Ta 2019 pokax criocrepiraBcst MoAaIbIIni
3piCT JOXOIB, i€ 3 MCHIIMMHU TeMIaMu npupocty, 16,57 % ta 11,22 % BiamosigHoO,
110 CBIIYMTH MPO HACHUYECHHS PUHKY a00 Ipo Te, L0 AeAKl KOMIaHii Bxke mpuadamu
HeoOXijHe mporpaMHe 3a0e3nedeHHs Ta He NoTpeOyroTh HOBUX 3aKkynokK. Y 2020 poui
CIIOCTEpIraeThes MOMipHE 301IbIICHHS 0XO0IIB Ha 2,9 MIp/ A0NapiB, ajie TEMIT IpH-
pocTy 3HA4YHO 3HM3MBCH 10 5,36 %, 1m0 BUKIMKAHO €KOHOMIYHOIO HECTaOUIbHICTIO,
noB’s3aHo0 3 maHaemiero COVID-19, sika npusBena 10 CKOPOYCHHs OIOKETIB KOM-
naHiil Ha iHBeCTHIT B HOBI TexHouorii. ¥ 2021 Ta 2022 pokax J0X0J1 3HOBY 3pOCITH
31 30UIBIIEHHAM TeMIy npupocty a0 11,15 % ta 10,65 % BinnoBigHo, 110 OB’ S3aHO 3
Bi/IHOBJICHHSIM €KOHOMIYHOTO 3POCTaHHS IICIIS MAHJAEMil Ta 3pOCTaHHIM YCBITOMIICHHS
KOMTIaHisIMU HEOOX1THOCTI BJJOCKOHAJICHHSI CHCTEM YIPaBIIiHHS B3a€MOBITHOCUHAMU 3
kmieaTamu. Y 2023 polii crocTepiraeTbCsi CyTTEBHN MPHUPICT JOXOMIB Y cyMi 9,26 mip
JI0J1apiB 1 TeMI IpUPOCTY 13,20 %, 110 € pe3ynpTaToM CTpiMKoro PO3BUTKY TEXHOJIOT1H
Ta 30UIBLUICHHS YCBIIOMIICHHS KOMITaHISIMU BaXTMBOCTI €)EKTHBHOTO YIIPABIIiHHS B3a-
€MOBIIHOCHHAMH 3 KIIIEHTAMH B YMOBax 3p00Tanq01 KOHKypeHuu Ha PUHKY.

Omxe, 3a3HaUeHa AMHAMIKa CBIYUTHh NPO CTIMKHWA Ta 3HAYHUU PICT JOXOIIB Ha
CBITOBOMY PHHKY IPOrPaMHOTO 3a0C3IIEUCHHS JUISl yIPABIIIHHS B3a€MOBIHOCHHAMH 3
KITIEHTaAMHU IPOTSTOM POSIIISHYTOTO MEPiozly, IKHiH 0GYMOBICHHH K 3araibHAMH SKO-
HOMIYHMMHU TEHJCHIIISMH, TaK 1 crielupivHUME (paKTOpaMH, TAKUMH SIK TEXHOJIOTIYHI
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3MIiHH Ta TiABUIIECHHS YCBITOMJICHHS BaKIMBOCTI €(EKTUBHOTO YIIPABIIIHHS B3a€MO-
BiTHOCHMHAMHU 3 KIII€EHTaMH JJ1s1 Oi3HECYy.

[Iporuo3ni 3Ha4eHHS 10XO/1y Ha CBITOBOMY PHHKY MPOTPaMHOT0 3a0e3neueHHs IS
yIpaBJIiHHS B3a€MOBITHOCHHAMH 3 KIIIEHTAaMH HaBeJCHI Ha puc. 1.

120 -

108
100 - 97,9
88,19
79,4
80 -
70,14
63,39
60 i 54]13 57,03
48,67
41,75
40 4 35,23
20 -
0 T T T T
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Puc. 1. [IporHo3Hi 3HAYCHHS JOXOAY HA CBITOBOMY PHHKY IPOrPaMHOTO 3a0e3MeUeHHS
JUTSI YIIPaBITiIHHS B3a€EMOBITHOCHHAMHU 3 KirieHTamu Ha 2024—2026 pp., MIIpa A0

orcepeno: modynoBaHo aBTOpoM Ha ocHOBI [10].

IIporHosHi 3Ha4CHHs TOXO/y Ha CBITOBOMY PHHKY IPOIPAMHOTIO 3a0€3M1eUCHHS st
yIpaBIIiHHS B3a€EMOBITHOCHHAMH 3 KJIi€eHTaMu Ha niepioa 2024-2026 pokiB MOKa3yOTh
HOJJaJIbIIIe 3POCTAHHS JJOXOAIB y IIbOMY cerMeHTi. Y 2024 poi nependadaeTbes 3011b-
HIeHHS 10Xo/iB 10 88,19 mupa monapis, 10 00yMOBJIEHO HMPOJOBXKEHHIM TEHICHIIIT
MiIBUIICHHS TIONUTY Ha MporpamMHe 3a0e3nedeHHsl Ui YIPaBIiHHSA B3a€MOBITHOCH-
HaMH 3 KJIIEHTaMH, 0COOJIMBO B YMOBaX PO3BHUTKY A1JUKUTAI-TEXHOJIOTIH Ta 3pocTato-
401 KOHKypeHui'l’ Ha PUHKY. VY 2025 Ta 2026 POKax TPOTHO3YIOThCA nozlanbmi 3poc-
TaHHS JOXOJIB 710 BiAmoBiaHO 97,9 Mupn nonapis ta 108 MIIpL JI0J1apiB, MO CBITYUTH
Tpo Te, MO PUHOK NPOrPaMHOTO 3a0€3MEUCHHS ISl YIPABIIHHS B3a€MOBIIHOCHHAMH
3 KJIIEHTaMH POJIOBXKYE NEMOHCTPYBATH CTIMKHIA picT 3YMOBJICHHH PO3BHTKOM HOBHX
TEXHOJIOT1H, 3MiHaMH y Oi3HecC-TIpoIecax Ta 3pOCTal0YMM YCBITOMIICHHSIM KOMIIaHIsSIMHU
BaYXJIMBOCTI €(EKTUBHOTO YIPABIIIHHS BiJIHOCHHAMHU 3 KJIIEHTAMU ISl JOCATHEHHS
KOHKYpPEHTHOI NlepeBaru.

OTxe, IPOTHO3HI J1aHi MATBEPIKYIOTh TE€HJEHINIO CTIMKOrO Ta 3HAYHOTO 3pOC-
TaHHS JI0XO0/11B Ha CBITOBOMY PUHKY MPOTrPaMHOro 3a0e3Me4eHHs 17151 yIpaBJliHHS B3a-
€MOBIJTHOCTHAMU 3 KIJIIEHTAMU, 1110 POOUTSH IIei CErMEHT MPUBAOIMBUM JIJIs1 iIHBECTHUIIIH
Ta PO3BUTKY HOBUX HPOJYKTIB 1 MOCIYT.
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KitouoBi rpaBIi CBITOBOTO PUHKY MPOTPAMHOTO 3a0€3MeUeHHS /IS YIPaBITiHHS
B3a€EMOBIJTHOCHHAMH 3 KJIi€EHTaMU HaBEJCHI Ha pHC. 2.

Microsoft
Hubspot
Zendesk

SaAP
Adobe
Oracle

Salesforce

35

Puc. 2. KirouoBi rpaBlii CBITOBOTO pHHKY IIPOIPaMHOTO 3a0€3MeueHHs
JUIS YIIPaBJIiHHS B3a€MOBITHOCHHAMHU 3 KilieHTamMu B 2023 poui, %

Jorcepeno: modynoBaHo aBTOpoM Ha ocHOBI [10].

V¥ 2023 pouii Ha CBITOBOMY PHHKY IPOTPaMHOTO 3a0e31eueHHsl 1715 yIpaBJIiHHS B3a-
€MOBITHOCHAMH 3 KJII€EHTaMU BU3HAYCHO KiIbKa KJIIFOUOBUX TPaBIIiB, SIKI BOJIOAIIOThH
3HaYHUMU YacTKaMu puHKy. [lepmmm y crincky € Salesforce 3 wactkoro punky 31 %.
Salesforce BiomMuii cBOIMM XMapHUMU PilIEHHSAMM JJIsl YIPaBIiHHSA B3a€MOBIIHOCH-
HaMU 3 KJIIi€HTaMH, gKi BKimodaoTh CRM-cuctemu Ta iHII iHCTPYMEHTH TSI MapKe-
TUHTY Ta npoaaxiB. Ha npyromy micui posramryBaBcst Oracle 3 yactkoro puHky 8 %,
1110 TIPOTIOHY€E IIUPOKHUI CIIEKTp PILICHb IS YIIPaBIiHHI B3aEMOBIIHOCHHAMHU 3 KJIi€-
HTamu, Bkioyaroun CRM-cucremu Ta mocimyru aBromartusaiiii mapketunry. Ha tpe-
ThOMY Miclli 3HaxoauThes Adobe, mo Bonosie 6 % puHKY Ta BiTOMHUN CBOIMH 1HCTpY-
MEHTaMH Il MapKETHHIOBOi aBTOMAaTH3alllii Ta aHami3y NaHUX, SIKi JOTIOMararoTh
KOMIIaHIsM €(EeKTUBHO B3a€MOJIATH 31 CBOIMH KiieHTamu. CiiioM 3a HUMHU HIyTh
SaAP i Zendesk 3 5 % Ta 3 % wacTku puHKy BianosigHo. OOMIBI KOMMIaHIT criewiani-
3yIOTbCS Ha HAJaHHI pillIeHb JUIsl KEPYBAaHHS B3a€MOBIIHOCHHAMM 3 KJIIEHTaMH, 30K-
pema, CRM-cucremamu Ta cepBicamMu MiATPUMKH KiTi€HTiB. Ha m’aromy Ta moctomy
micipix posramnryBasiucst Hubspot 1 Microsoft 3 2 % uactkoro punky xokeH. Hubspot
CHemliaii3yeTbcss Ha MapKeTHHToBili aBToMaTm3auii Ta CRM-cuctemax, Tomi sK
Microsoft mporoHye cBOi BiacHi pilieHHs Uil yIpaBIiHHS B3a€MOBITHOCHHAMHU 3 KJIi-
eHTamy, Taki sk Dynamics 365. Yci i rpaBiii MaloTh 3Ha4YHUI BIUIUB HA PUHOK MPO-
rpaMHOTro 3a0e3MeueHHs JAJIs YIPaBIIiHHSA B3a€EMOBIIHOCHHAMH 3 KIII€EHTaMU, IPOTIOHY-
I0YM IMAPOKHHA CIIEKTP MPOAYKTIB Ta TMOCIYT IS 3aI0BOJICHHS TOTpeO Oi3HECIB y
IIbOMY CETMEHTI.

3anexHo BiJ crneun@iku Oi3Hecy Ta moTped KommaHii, icHye Kinbka Tumis CRM-
CHCTEM, SKi MOXYTb OyTH BHKOPHCTaHI Ui JOCSTHEHHS PI3HMX Liieid. B Tabm. 2
NOPIBHAEMO TpH ocHOBHUX THITM CRM-cuctem: onepartiiiti, aHaIiTHYHI 1 KOJIa0OpaTHBHI,
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00 Kpalre 3po3yMiTH iXHi 0COOIMBOCTI, PYHKIIIOHAIBHICTD 1 pEKOMEH/IaIlii 10 BUKO-
puctanss. [TopiBasHHS pizHuX THIIB CRM-crcTeM nomomMoske KOMITaHisiM Kparie 3po-
3yMiTH crienudiky Ta QyHKIIIOHATBHICTh KOXKHOTO THUITY Ta 3pOOUTH OOTPYHTOBaHUH
BHOIp MiAX0oaAIoro Uil iXHboro Oi3Hecy. Lle cnpustume onrumizaii Bubopy CRM-
CUCTEMH BIJIMOBIHO 10 KOHKPETHUX MOTPeO 1 3aBIaHb MiANPUEMCTBA.

Tabnuys 2
MOPIBHSIJILHUIA AHAJII3 TUIIIB CRM-CUCTEM

XapakTepucTHKa

Onepauiiini CRM

Amnanitnaai CRM

Kona6oparusai CRM

OpienTanis

Dopmanizauis 6i3Hec-
IIPOLIECiB, KOHTPOJIb
yrox

Amnai3 1aHux, aBToMa-
TH3anis GizHec-mpole-
CiB, yIpaBJIiHHS MapKe-
THHIOM

TicHa B3aeMois 3 KTi€-
HTaMH, BIUIUB KJII€HTIB
Ha BHYTPIILIHI MPOLECH

OyHKIIOHABHICTD

dopmarizaris Oi3Hec-
IIPOLIECiB, KOHTPOJIb
yroJi, aHalli3 eTariB
yTOJ, IIaHyBaHHS KO-
MyHiKalill 3 KJIi€eHTaMu

30ip Ta aHaNI3 JaHUX,
CErMEeHTAllis] KJTIEHTCh-
Koi 0a3u, aBToMaTH3a-
1ist Oi3HEC-TPOIIECiB,
oliHKa epeKTUBHOCTI
MapKEeTHHTY

OnutyBaHHs, BeO-CTO-
PIHKY [UIS BiACTEKEHHS
CTaHy 3aMOBIICHHS, T10-
BiJTOMJICHHS TIPO TOIT,
MOXKJIMBICTH CAMOCTIH-
HOT'O 3aMOBJIEHHS TOBa-

piB

Pexomenparii

BaHKH, CTpaxoBi KOM-
aii, mocTavyaabHUKN
CKJIaJHOTO 00JIaHAHHS

Benuki ToprosenbHi
i ANPUEMCTBA, BUPOO-

IHTepHeT-Mara3uHu, pe-
KJIaMHi Ta KOHCAJITHH-
rOB1 areHTCTBA

HUKM, II0CTaYaJIbHUKN
CKJIaJHOTO OOIaHaHHSA

Iicepeno: mobynoBaHo aBTopoM Ha ocHOBi [11, ¢. 29].

OnuH 13 TaKUX THUIIIB — onepauiﬁHi CRM. Lle#i Tum CRM-cucTeM icTOpUYHO BBa-
JKA€THCs MEPUIMM 1 3a3BIYail POSMIAIAETHCS AK CTAHAAPT JUIS IT0JaNbIINX p03p060K
Onepamiiini CRM-cuctemu opieHTOBaHI Ha (opMarizallio 6i3HeC-MPOLECiB B3aEMOI
3 KIIIEHTAMH, KOHTPOJIb YTO/I, aHaJIi3 IX eTaliB, IUIAHYBAaHHS 1 KEpyBaHHS KOMYHIKaIli-
SMU 3 KIIIEHTaMH, a Takox 301p Ta kiacugikais iHdpopmalii nmpo kiieHtiB. Lleit tun
CRM-cuctem neMoHCTpye HalBuUIILY e)EeKTUBHICTB y chepax Oi3Hecy, JIe iICHYIOTh TPH-
BaJll IPOEKTHU 3 YHCIIEHHUMHU €TalaMH, y4acTb B KUX OepyTh KUJIbKa CHiBPOOITHHUKIB
a6o BimmimB. [Ipukianamu Takux cdep € OaHKIBChbKa CIpaBa, CTpaxyBaHHsI, JIi3HHT,
NOCTavYaIbHUKHU CKJIQJHOTO 00naaHanHs Toulo. /1o uncna CRM-cucrem onepamiiiHoro
TUIy MOJKHAa BIJHECTH NPOrpaMHi KoMmIuiekcu, Taki sik Terrasoft, SalesExpert,
Microsoft CRM Ta iHmIi.

Ananitnuni CRM-cucteMu npuaaTHi Ui KOMIIaHiH, K1 IIyKalOTh PO3IINPEH] MO-
JKJIMBOCTI 300Dy Ta aHaNi3y JaHUX, aBTOMATU30BaHUX O13HEC-TIPOIIECIB Ta YIPaBIIHHSA
MapKETHUHIOBOIO JISUIBHICTIO, @ TAaK0XX NOTPEOYIOTh MOXKIIMBOCTI PO3IIMPEHHS (YHK-
LIOHAITly CHCTEMH 3a I0TPe6or0. BoHK HATal0Th KOPUCTYBaYaM MOKIHBICTE OTPUMY-
BaTH, 30epiraTi Ta 00pOOIATH IIOBHY iCTOPIIO B3AEMOIT 3 KITi€HTAMH, IPOBOJUTH Ce-
IMEHTAIllI0 KIIEHTChKOI 0a3M, aBTOMAaTHU3yBaTU OI3HEC-TIPOLIECH Ta 3aCTOCOBYBATH
pi3HI METOAM aHami3y Ui OAEp>KaHHS HOBUX 3HaHb. KpiM TOro, BOHM 103BOJISIOTH
OLIIHIOBATH €(EKTUBHICTh MAPKETUHIY Ta KOHKPETHUX KaHAJiB B3a€EMOJII 1 MPOJAXKIB
13 kmentamu. AHanitiaHi CRM-cucremu peKoMeHIy€eThCsl BUKOPHCTOBYBATH BEITUKAM
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TOPTOBEJILHUM ITiIIPUEMCTBAM, BUPOOHHKAM Ta MOCTavyaIbHUKAM CKJIAJJHOTO TeXHI4-
HOTO OOJIaIHAHHS Ta IHITMM KOMIIAHIsM, IO MOTPEOYIOTh PO3IMIMPEHUX aHATITHIHUX
MOKauBoCcTeH. J{o umcina HasBHuUX aHaniTHYHHX CRM-cucTeM MOJKHA BIOHECTH TaKi
po3po0kw, sik Marketing Analytic, Data Analyzer Ta inmi.

Komnaboparuui CRM-cuctemMu Opi€eHTOBaHI Ha MIATPUMKY MaKCHUMAaJIbHO TiCHOL
B3a€MOJII1 3 KIHIIEBUMH CII0>KMBAaYaMH, HaBITh JI0 TAKOTO PiBH, KOJIU KIIEHT Ma€ BILTUB
Ha BHYTPIIITHI IIpoLiecH KommaHii. L{i cHCTeMH BUKOPHCTOBYIOTH PI3HOMAHITHI IHCTpY-
MEHTHU Il 3BOPOTHOTO 3B’SI3KY 3 KJIIEHTaMHM, TakKi sIK OIUTYBAHEHS, BEO-CTOPIHKH ISt
BIJICTE)KCHHS CTaTyCy 3aMOBJICHHS, TTOBIJOMJIEHHS PO MO/ii, OB’ s3aHi 3 3aMOBJICHHIM
abo ocobuctuM paxyHkoM. KpiM TOro, BOHHM HagarOTh KIIEHTaM MOXKIUBICTH CaMO-
CTIfHO BHOMPATH Ta 3aMOBJISITH MPOJAYKTHU Ta MOCIYTH B PEXKHUMI PeajbHOro yacy, a Ta-
KO 1HIII iHTEpaKTUBHI MOKJIMBOCTI. 3acTocyBaHHs KomabopatuBHIX CRM-cuctem pe-
KOMEHYEThCS [T IHTepPHET-Mara3uHiB, peKJIaMHUX ar€HTCTB Ta KOHCAJITHHTOBUX (ipM,
JIe B3a€MO/Iisl 3 KIIIEHTAMU BIJIITpae KIIOUOBY poJib y 3a0e3neueHHi ycrixy OizHecy. Taki
CHCTEMH JO3BOJISIIOTH MIATPUMYBATH €(EKTUBHHUN Ta MPOIYKTUBHUHN Iiajor 3 KIIi€H-
TaMH, 110 BEJIE 10 MOKPAIIEHHS SIKOCT1 O6CJIyFOBYBaHH$I Ta 33/I0BOJICHHS TXHIX 1MOTPEO.

Omxe, koxen it CRM-crcremu Mae CBOT yHiKaIbHI XapaKTEPUCTHKH 1 BIMOBITa€
NeBHUM HOTpe6aM o6i3necy. Onepaniitni CRM-cuctemu migxoaars st Gpopmanizanii
Oi3Hec-TpoIieciB Ta KOHTPOJIo yro, aHanitTnyai CRM-cucteMu 103BOJISIOTH 30MpaTh
Ta aHaJi3yBaTH JaHi JUIA NPUKAHATTS pillieHb, a KonadopatuHi CRM-cuctemu crpsi-
MOBaHI Ha TICHY B3a€MOJII0 3 KJII€EHTaMU Ta BpaxXyBaHHS iXHiX morpe0. BuOip tumy
CRM-cuctemu moBHHEH 31HCHIOBATUCS 3 YPaXyBaHHIM KOHKPETHHX MOTPEO 1 Xapak-
TEPHUCTUK Oi3HECY KOMIIaHii.

KoxkeH npoexr, cipsaMoBaHuii Ha BIPOBAUKCHHS IPOrPaMHOIO HPOAYKTY Ha ITi-
PHEMCTBI, BKIOYA€ B CeOE Psi/L STAIIB, 110 103BOJISIOTE CHCTEMATH3YBATH Ta OLIHATH
HEOoOXiTHUN 00CsT poOIT, KUTBKICTh CIEUIaNICTIB AJIs HOTO BUKOHAHHS Ta TPHUBAJICTD.
Le#t miaxig momoMarae 06’ €KTUBHO OILIHUTH BapTiCTh MPOEKTY BIPOBAIKEHHS TPO-
TPaMHOTO MPOJYKTY, BpaXOBYIOUH KiJIbKICTh 3aJTydeHUX (haxiBIliB, IXHIO OILIATY Ta 4ya-
coBi pamku. O1iHKa 00CSTiB POOIT MPOBOAUTHCS MOETAHO ISl 3a0e31eYeHHs ePEeKTH-
BHOTO YIPaBIIiHHS BUTPATaMU HA MTPOEKT.

OcHogHi eranu BrpoBapkeHHss CRM-cucrem Ha mianpueMcTBi HaBeeHI Ha puc .3.

[omnepenniit anani3

7

Po3pobxa TeXHIYHOTO 3aBIaHHS

-

HanamryBanss cuctemMu (IpOrpaMHOTO MPOIYKTY)

7

JocmigHa ekcIuTyaramnis

Z

HaBuanHs criiBpoOITHUKIB

Puc. 3. Eranu BpoBamkenas CRM-cructeM Ha minmpueMcTBi

Ioicepeno: mobymoBaHo aBTopoM Ha ocHOBI [11, c. 30].
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[Tepmmii eTan mpoekTy nepeadadae JiarHOCTUKY a00 0OCTEKESHHSI ITi ITPUEMCTBA.
[Tix TepMiHOM «ITOTIEPETHIH aHai3» PO3YMIEThCS MPOBEACHHSI KOMIUIEKCHOT JiarHO-
CTUKHM BCIX OI3HEC-TPOIECIB Ha MIiJMPUEMCTBI, SKi Oyae OXOIUTIOBaTH MalOyTHs
CRM-cucrema. TpuBamicth 0OCTEKESHHsSI MOXe BapitoBatucs Bia 1 TwkHS 10 1 Mi-
CAIIs, 3aJI€KHO BT pO3Mipy Ta CKJIAJHOCTI MaOyTHLOI CUCTEMH, siKa Oyjae po3po0-
JIeHa Ha OCHOBI 0OPAaHOTO IPOrpaMHOro MpoAyKTy. JIpyruii eTan y mpoueci Bposa-
JUKeHHS TIPOTPAaMHOTO TMPOJYKTY IMOJIATAE B PO3pOOII TEXHIYHOTO 3aB/JaHHS.
TexHiuHe 3aBJaHHs BKIOYA€ B CeOE ONMC BCIX KOMIIOHCHTIB CHCTEMH, alrOPUTMH
PO3paxyHKiB, 3BiTHI opmu, aBTOMaTH30BaHI poOOUi MICIsl KOPHCTYBadiB, a TAKOXK
PO3IIOALT MpaB IOCTYITy KOPUCTyBadiB. Yac, HEOOXiTHUHN ISl PO3POOKH TEXHIYHOTO
3aBJaHHs, 3a3BUYail konuBaeTbes Bia 1 1o 3 micsauiB. TpeTiit eTan mpoekTy mnossirae
y HaJAIITyBaHHI CHCTEMH, IO Tlependadae CTBOPEHHS y MporpaMi BCiX HEOOXiTHUX
JOBIJTHUKIB, HAJAIITyBaHHS aJICOPUTMIB PO3PaxyHKiB, (GOpM BBEIEHHS Ta 3BITHUX
¢dbopM, a TakOK BBEJICHHSI KOPUCTYBAYiB 1 HAJAIITYBAaHHS iX mpaB goctymny. Cepeaniit
4acC HaAIITyBaHHs CHCTEMH CTAaHOBHTB B 1 10 1,5 micsmiB. YeTBepTHii eTar NpoeKTy
BKJIIOYAE nocmnHy eKcnnyaTauno CHCTEMH Ta HaBYAHHS CHiBpoOiTHHKIB. IIix wac
JOCTITHOT eKCIUTyaTalii CucTeMu BHKOPHCTOBYIOTHCS peasibHi 1aHi, MPOTe OAHOYA-
CHO 30epiraeTbes JOCTYHI O MOMEPEeaHbOI CUCTeMU a00 eIeKTPOHHUX TaOIHIlb, 10
BUKOpHUCTOBYBasucs paHime. Lle HeoOXinHO 714 MOpIBHSIHHS pe3yibTaTiB, OTpUMa-
HUX B HOBIii CHCTEMI, 3 MONepeHIMH MTOKa3HUKaMU. 3a3BUYail 1Iel eTamn TpPUBAE MPH-
6mm3HO 1 micsues. OcTaHHIN, T’ ITHI €Tan MPOEKTY MOJsATrae y HaBYaHHI EPCOHATY.
Lleit eran Mae BeJIMKe 3HAYEHHSI, OCKIJIbKUA PO3YMIHHS CIIBPOOITHUKAMU MOKJIMBOC-
Tel mporpaMu Ta iX BMiHHSA il BAKOPUCTOBYBATH BIUTMBAIOTh HA €()EKTHBHICTH BITPO-
BaJPKEHHS IIPOTPaMHOI0 IPOAYKTY.

Otxe, eranu BrpoBamkeHHss CRM-cucteM Ha MiAMPUEMCTBI € KIFOYOBUMH KPO-
KaMH, CIIPSIMOBAaHUMH Ha YCIIIIHY 1 €)eKTUBHY IMIUIEMEHTAIIIIO IIbOTO MIPOrPaMHOTO
3a0e3nedyenHs. [lonepenHiii aHami3 103BOJISIE 3pO3YMITH MOTPEOU Ta BUMOTH Oi3HECy
mono CRM-cucremu. Po3poOka TeXHIYHOro 3aBAaHHS BU3HA4Ya€ OCHOBHI (DYHKIIIO-
HAJIBHICTb 1 BUMOTH JI0 cucTeMu. HacTymHi eTany — HajamTyBaHHS CUCTEMH, 1OCTi-
JTHA eKCIUTyaTallis 1 HaBYaHHs CIIBPOOITHUKIB — CIIPSAMOBAHI Ha MiJIrOTOBKY 1 BIIPO-
BaJUKCHHS CHCTEMH B poboue cepezopuiie. KoxeH 3 IHX eTamiB Bilirpae BaxIHBY
poJib y 3a0e3nedeHHi ycmmHoro qoyHKmoHyBaHH;[ CRM-cucremu Ta miATpUMaHHI BU-
COKOTO PIBHSI NPOJYKTHBHOCTI HA MiANPHEMCTBI. TLTbKM BIAMOBIAHO CILIAHOBAHA i
BUKOHAHA MOCJIIOBHICTh IMX €TaIiB 3a0€31eUnTh ONTHMAaIbHEe BUKOPUCTAHHS 1HCTPY-
MeHTiB CRM-cuctemu Ta TOCSTHEHHSI MaKCUMaTbHUX Oi3HEC-TiepeBar.

BripoBamkeHHs HOBOT iH(pOpMAIiiHOT cUCTEMH Ha MIANMPUEMCTBO € CKIIQJHUM Ta
BIJIMOBIAAJIbHUM MPOILIECOM, 110 BUMarae OOIpYHTYBaHHS CTparterii Ta NjIaHyBaHHS
KOXKHOTo Kpoky. OIMH 13 KJIIOYOBUX aCMEKTIB LbOTO Ipoliecy — BUOIp cTparterii
aBTOMATH3allii, 10 BU3HAYAETHCS MOTpeOaMK Ta OCOOIMBOCTSAMHU ITiIIPUEMCTBA, a Ta-
KO XapaKTepUCTHKAMHU camoi cucremu (tadu. 3).

AHaii3 cTpaTeriii aBTOMaTH3aLIl BIPOBAKCHHS CHCTEMH JIEMOHCTPYE, IO KOKEH
3 NiAXOJIB Mae CBOI nepeBaru Ta Hejpodiku. [lapanensHa cTpareris J03BOJsIE OCTY-
MIOBO BIPOBA/PKYBaTH HOBY CHCTEMY, & «CTPIMKHID Iepexis Moke OyTH e(heKTHUBHUM
y BUMAJKY NPOCTUX cucTeM. «IIiOTHUI MPOEKT» 103BOJISIE€ 3MEHIIUTH PU3UKH, & «BY-
3bKE MiCLIe» — 30CePEUTUCS Ha KOHKPETHHX acriekTax. Bubip ontumaineHoi crparerii
MOBHHEH 0a3yBaTHCSl Ha MOTpedax Ta MOKIMBOCTSX KOHKPETHOTO ITiIITPHEMCTBA, 3
ypaxyBaHHSM HOro yHIKaJIbHUX OCOOIMBOCTEH.
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Tabnuys 2

MOPIBHSAJIBHUIT AHAJII3 CTPATETTA BITIPOBAI’KEHHSI CRM-CHCTEM

Crpareris

Omnuc

IlepeBarn

Henoniku

[Tapanensua

OpHouacHe QyHKIIIO-
HYBaHHS CTapoi 1 HOBOI
CHCTEM, MTOPIBHSIHHS
IXHIX 1aHUX

IMocrymnoBuii mepexin,
MOXITHBICTh KOPHTY-
BaHHSI HOMUJIOK

Tpusanuii mpouec mo-
piBHSIHHS, BUMarae Oa-
raTo pecypcis

«CTpiMKuii» nepexin

PanroBwuii nepexin 1o
HOBOI CUCTEMH

1IBuaxwmii nepexiz,
e(eKTUBHUH [T IPOC-
THX CHCTEM

MoskauBa BeIUKa
KIIBKICTH TOMHJIOK,
PHU3UK HEeBJaul

«[TinoTHHIA IPOEKT

OOMexeHuit mepexin
10 HOBO1 CHUCTEMH IS
00MEKEHOT KITBKOCTI
nporieciB abo TUITHKA
TISTBHOCTI

3HIDKEHUH pU3HK, Ha-
JUAHAMT X

OOMexeHa 00J1acThb
3aCTOCYBaHHs, TOTPE-
Oye 10JJaTKOBOT'O Yacy

«By3bke micue»

Bnposamkenns numre
11 0OMEXKEHO]T yac-
TUHU BUPOOHUYOTO

EdexTuBHU#E 1S KOH-
KpPETHHX aCIIEKTiB,
3MEHIICHHSI PUBUKY

He Bupimye Bcix mpo-
6sieM, 0OMEKy€e MacIiI-
Tald BIPOBAKCHHS

nporecy

orcepeno: moOynoBaHO aBTOPOM Ha OCHOBI [12, ¢.3246].

BucHOBKH i mepcneKTHBH MOAAJIbIINX HAYKOBHX J0C/Ti/KeHb. BripoBamkeHHs
CRM-cucrem Ta nporpaMHOro 3a0e3MeueH s Uil ypaBIiHHs B3a€MOBITHOCHHAMY 3
KJTIEHTAMH Ha Cy4aCHUX MiANPHEMCTBAX € CTPATETI4HO BAXKIIMBUM IPOLIECOM, CIIPSMO-
BAHUM Ha [IOKPAIICHHS ¢(eKTUBHOCTI Oi3HECY Ta 33/[0BOJICHHS NI0TPEO KIi€HTIB. AHa-
J3yI04M BiAMIHHOCTI MiX pisHMMHU TUnamu CRM-cucteM, MOXHa BU3HAYUTH, 10 KO-
JKEH 3 HUX Ma€ CBOI MepeBaru Ta 0COOJIMBOCTI, SIK1 CJIiJI BpaxOBYBaTH MPH BHOOPI Ta
BripoBapkeHHI. Onepartiitni CRM-cucteMu HaROUTBI TAXOAATH I KOMIIaHi# 3 TpH-
BAJIMMU MPOEKTAMH Ta CKIaJHUMHU Oi3Hec-Tiporiecamu, Toi sk aHaniTuuHi CRM-cuc-
TeMH 3a0€3Meuy0Th pO3IIUPEHUil 30ip Ta aHami3 AaHUX, IO KOPUCHO IJISi BEIUKHUX
ToproBensHuX mianpuemcts. Komaboparusai CRM-cuctemn 3ocepemxeni Ha 3a0e3-
NIEYEHHI TICHOI B3a€MOJI 3 KJIIEHTaMH Ta MOXYTh OyTH KOPUCHUMH JUIs IHTEpHET-Ma-
ra3uHiB Ta KOHCAJITHHIOBUX areHTCTB. KpiM TOTo, BIIPOBaKEHHSI MPOrpaMHOro 3a0e3-
NEYeHHsI Ha MIANPHEMCTBI OTpeOye OOIPYHTOBAHOIO IJIAHYBaHHS Ta CTPATEri4HOTO
migxoay. Bubip crparterii aBroMaTH3arii, TAKHi SIK apajieibHa CTPaTeris, «CTPIMKHI»
nepexifl, «IMJIOTHUHI MPOEKT» ab0 «By3bKE Miclie», TOBUHEH BPaXOBYBATH XapaKTepH-
CTHKH HIANPUEMCTBA Ta 0COOIMBOCTI HOBOI cucteMu. lle 103BOIMTE MakcuMizyBaTu
KOPHUCTbH BiJl BIPOBA/KCHHS, 3HU3UTH PU3HUKH Ta 3a0€3MeUUTH €PEKTHBHE BUKOPHUC-
TaHHA pecypciB. B minomy, Brposa/kenHs CRM-cucrem Ta nporpamHoro 3abes3me-
YCHHS JUIS YNPABJIiHHS B3a€MOBITHOCHHAMH 3 KIIIEHTAMH € KIIOYOBHM ETaIioM y pos-
BHTKY CY4aCHHX Ii/IIPHEMCTB, 1O J0MOMArae iM yCiliHO KOHKYPYBAaTH Ha PHHKY Ta
3a0e3meuyBaTH BUCOKHH PiBEHb 00CITyrOBYBaHHS KJIIEHTIB.

[lepcniexkTyBY MOJAJBLIMX HAayKOBUX JOCIIIXKEHb BKIIOYAIOTh B ceOe riuoiie
BHBYEHHSI BIUIMBY 1HHOBAL[IMHUX TE€XHOJIOT1i HAa puHOK CRM-cuctem, anani3 BUKOpU-
CTaHHS LITYYHOTO IHTEJIEKTY JUISl MiABUIIEHHS €()eKTUBHOCTI B3a€MOJII 3 KIIIEHTaMH,
a TaKO JOCII/IKEHHsI BIUIMBY PO3BUTKY 1HTEpHETY peueit Ha (PyHKLIOHATbHI MOKIIH-
BOCTI TAKHX CHCTEM.
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